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The foundation for Raud’s life was laid with his father in Ohio.
His dad formed his mechanical aptitude to see how things
worked and how to repair them. In the process, he learned the
basic theory for air conditioning, electronics, refrigeration,
plumbing and mechanical engineering. His dad was the epito-
me of honesty and integrity in everything he did and it was
through his dad that Raud learned the valuable lesson that he
could do anything in life he wanted to if he was willing to work
hard and give 110%.

In 1981 he purchased Kachina Archery Center, a profitable
business with potential to grow. Raud promoted his business by
appearing on local radio programs, making presentations for
school assemblies, performing demonstrations for various
organizations and agencies. It was through these appearances
that he learned the necessary skills to be a good teacher, speak-
er and trainer.

Raud will tell you that his greatest accomplishment is his three
beautiful daughters. Due to a noncompete clause when he sold
the business he had to go into another field. Raud became a
Residential Real Estate Appraiser and remained in this field for
approximately 30 years. During the time he owned his own
company, he learned the skills required for running a successful
business. The down-turn in the economy and changes in
Government regulations influenced him to seek a different
career path. Luckily for him, he had good friends who had been
in the HVAC business their whole lives and they inspired him to
look into this field as a career.

Mark Gaylor convinced Raud to enrolled in the Act Group Trane
Boot Camp. The training Mark and the Act Group provided,
allowed him to be successful in the HVAC industry for many
years. Now Raud is ready to teach those same skills to you. Are
you ready?




