INVESTOR SELLING

How to Sell Comfort and Cash Flow
to Residential Real Estate Investors




Investor Selling”®

In this 2-day course you will learn...

How to Sell Comfort to Residential Home INVESTOrsS........ccooiiiiiiiiiiecececeeee e 1
Where 10 FINA INVESTONS.......oiiiiieeie ettt e e st e e saaeesnreeennaee s s 3
What Residential INVeStOrs Want ..........c.oooiiiiiiiicee e e 5
HOW CAP SellS COMFOIT ...ttt et eenbeenees e 7
How to Determine Net Operating INComMe (NOI) .......ooiiiiiiiiieieieieeeeeeeeeeie e s 9
How to Find Unlimited Opportunity..........cccviooiiieiie e 11
80% REPIACEMENTS ...t e e e et e e e e eaaeeeareeans 13
Turn Problems INt0 DOHAIS..........oooviiieeee ettt e 15
Become Your Clients’ HVAC Investment AdVISOr ........c.oooiiiiiiiieiieeeeeeee e 17
HVAC INVESTMENT AQVISOT ....ooiiiiiiieiiiceee ettt e e e e beesaaesnnas 17
SEITNE SUIVEY ...ttt ettt st e et e bt e et eenbeesaeeenee e 19
How to Write Investment IMprovement SUIVEYS ..........uviiiieiieiiieeee et 21
How to Write nvestment Improvement REPOIS .......cceuviiiiieiiieeee e 23
Discover Your Invisible SaleSperson..........c.oooviieiiiciieee e 25
Create an Investment Improvement Program ..........ooooiiiiiiieeiiiiiiieeee e e 27
Plan Planned REPlaCemMENTS ........ooouviiiie e 29
WY LEASING? ..ottt ettt et ettt e e e e e tb e e e teeesabeeesbaeesaseeenaeeeenseeenseeennseas 31
How to Use Financing & Leasing Proofsheet ..o, 33
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Call 800-515-0034 to register!

MORE INFORMATION:
COURSE DETAILS:

(O avaiLABLE cLASSES INMY AREA () AVAILABLE CLASSES NATIONWIDE
2-day program includes: comprehensive workbook, extensive materials, copyrighted tools, breakfast, snacks, and lunch.
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Call 800-515-0034 for additional information / |
/www.TheActGroupInc.com
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